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🏆 Welcome to the ForzaDash | MSP Influencer MSP M&A Titans Awards 2026
The MSP M&A Titans Awards were created to spotlight the powerhouses behind the most impactful mergers and acquisitions in the Managed Services space. From private equity firms and strategic platforms to visionary advisors and standout MSPs, this program honors the individuals and organizations transforming the MSP landscape through innovation, growth, and strategic deal-making.

Whether you're shaping industry consolidation, empowering MSPs post-acquisition, or orchestrating landmark deals behind the scenes, this is your time to be recognized. As M&A activity accelerates and investment flows into the MSP market at unprecedented levels, MSP M&A Titans shines a spotlight on those leading with purpose, value creation, and long-term vision.
Get ready to showcase your impact and stand among the Titans.



📅 Key Dates
April 15, 2026 – Applications Open
May 15, 2026 – Early Bird Deadline
June 15, 2026 – Applications Close
💰 Submission Fees
Early Bird: $279
Regular: $495





1. What best describes your role in the MSP M&A space?
a. Private Equity / Investment Firm
b. MSP Platform or Strategic Buyer
c. M&A Advisor / Banker
d. MSP That Was Acquired
e. Other

2. What is your long-term strategy in the MSP space?

3. How many MSPs have you acquired in the past 12–24 months?

4. What do you look for in a target MSP?
a. EBITDA
b. Revenue
c. Vertical Focus
d. Tech Stack
e. Geography

5. Describe your ideal MSP

6. How do you create value post-acquisition?

7. What makes you different from other PE firms in this space?

8. Can you share a success story or standout acquisition?

MSP Platforms / Strategic Buyers
9. How many MSPs are currently in your platform?

10. What type of MSPs are you targeting next?

11. How do you support MSPs post-acquisition?

12. What makes your integration strategy unique?

13. Can you describe one recent acquisition and its impact?

M&A Advisors / Bankers
14. How would you describe the current state of MSP M&A?

15. What is the typical size or profile of deals you're seeing?

16. What advice do you give MSPs exploring an exit?

17. What trends are you seeing in deal structures?

18. Can you share a deal you recently advised on?

MSPs That Were Acquired
19. Why did you decide to explore a sale or partnership?

20. How did you choose your buyer/partner?

21. What’s been the biggest benefit since the acquisition?

22. What advice would you give MSPs considering a sale?

23. Would you do it again?
a. Yes
b. No
c. Maybe

Common Final Section
24. LinkedIn profile (optional)

25. Upload your logo (optional)

26. Contact
a. First Name:
b. Last Name:
c. Phone number:
d. Email:
e. Company

27. Would you be open to a podcast feature or case study spotlight?
a. Yes
b. No
c. Maybe

28. Are there any other comments or notes we should know?
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